Are you
a winner?

24 days of instant

win prizes and entry
for the chance to

win £5,000*

AG Barr CARLING ) anssesne

‘PS B\
GALLO Kpsmacks€3 o 0

Md g P RedBull
Jamaica > PRINCES s~

CROUP e

oed'nr.ated to the

¥/ ot
“epen dent reta®

*£5,000 to spend at your local Unitas member wholesaler

N SU BSuiza [SNUS

s [0 @ @

\OCALULIVING  ARS WRIGLEY
_ i __

WALKERS|

Category advice

Rescue

As poorly customers turn to
theirlocal store for the products
they need to fight coughs and
sneezes, now is the time to

of the
UK public suffer
with cold,

check that you have the right flu or Covid
range to save the day symptoms
\ 2-3 times

" eachyear

(Source: Statista,
2024)

his time of year means big business for

over-the-counter medicines. As the

nation gets laid low with winter coughs
and sneezes, colds, flu and Covid, it's your store
that they’ll be turning to for the vital ingredients
to help them get better.

Plan for Profit
top tips

As a result, a fully stocked over-the-counter
medicine range is invaluable for your customers

and also for your sales. With 39% of the UK public
suffering with cold, flu or Covid symptoms 2-3
times each year’, it's no wonder that the category
is worth a whopping £79.6m in UK retail sales,
with 21.3% of that through the impulse channel?.

Adult painkillers are the top-selling products?®,
followed by cough, cold and flu products, so
stocking the right range is essential for retailers.
Focus on the big brands that customers recognise
and trust, such as Nurofen and Anadin Extra, with
a strong own-brand offering for those looking for
affordable alternatives.

(Sources: 'Statista, 2024, °NielsenlQ; *SmartView
Convenience Value 52w to 20.04.25)

Stock a consistent range of adult

painkillers and cold/flu remedies all year
round to drive reliable sales and meet
consumer demand.

2 Position medicines near the till or in the
queuing area as this will capture
shoppers’ attention and reduce the risk of
theft. If your medicines are placed behind
the till, ensure your prices are clearly visible.

Share your range on social media and
3 include your opening hours so
customers know they can depend on your
store to have what they need.
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Stock classic pocket packs and
larger formats, plus a soothing
format for sore noses. Don't
forget Local Living Soft Tissues " v
for those looking for an affordable b _ld ‘ : Bl iy
alternative to the bigger brands.

LEMSIP

A staggering 93 % of cold and flu product
sales come from capsules and hot drinks,
so stock bestselling brand Lemsip, which

is increasing in sales, up 8% this year LE@LSF{P

(Source: SmartView Convenience — Value Sales 52w to 23.03.25)
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https://www.facebook.com/PlanforProfitRetail/
https://x.com/i/flow/login?redirect_after_login=%2Fplan_for_profit

