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Category advice

F ocusing on convenience and affordability is 

the way to succeed this Mother’s Day. 

Customers will be looking for thoughtful 

gifts that don’t break the bank and that’s where you 

can step in to help and stand out.

Worth £79 million and delivering 8% value and 

1% unit growth2, this is a huge event for retailers 

and is one of the most important impulse-led 

gifting occasions of the year. And the good news is, 

it’s simple to get right.

A day to 
remember
The number one mini moment of the year 
is coming up1 and this is how to make it 
your best sales moment of the year so far

On shelf
So what should you stock? 

Base your range around 

confectionery, in particular chocolate gifting as 

boxed chocolate remains the number one format 

for Mother’s Day3. Stock a variety of options, from 

token gestures to impressive gifts. Offer cartons, 

and both small and large boxed selections to meet 

every shopper’s need.

Biscuits and cakes can be a surprisingly good 

seller. According to Mintel, 39% of UK consumers 

purchase biscuits as gifts, and Mother’s Day is ideal 

for this. Merchandise premium biscuits and 

selections packs for gifting, and chocolate and 

everyday lines for mums to enjoy with a cup of 

tea. Create cross-category displays to promote 

biscuits and cakes with hot drinks to increase 

basket spend.

Wine, prosecco, and premium 

spirits and soft drinks are another 

Mother’s Day
Sunday  

15 March

Click for top tips to increase 
Mother’s Day spend

Mother’s Day is the 
no.1 mini season 
for confectionery
(Source: Nielsen: Total Convenience: 
Valentine’s Day, Mother’s Day, and Easter 
– 3 Weeks Comparison, 2024 vs. 2025)

(Sources: 1Nielsen: Total Convenience: Valentine’s Day, 
Mother’s Day 2024 vs. 2025; 2Nielsen: Total Convenience: 
Valentine’s Day, Mother’s Day, and Easter – 3 Weeks 
Comparison, 2024 vs. 2025; 3Nielsen: Total Convenience: 
Valentine’s Day, Mother’s Day 2024 vs. 2025)

NEXT 
PAGE



Category advice from

*Celsius contains vitamins which help reduce tiredness and fatigue (B2, B3, B5, B6, B12 and Vitamin C). **Recommended Retail Price.*Celsius contains vitamins which help reduce tiredness and fatigue (B2, B3, B5, B6, B12 and Vitamin C). **Recommended Retail Price.

LIVE. FIT. GO™ .

ENERGY DRINK*ENERGY DRINK*

AVAILABLE IN

£1.50
    PMP**

strong seller for the occasion. And a small range 

of keepsakes, such as mugs, teddy bears and 

scented candles, can be well worth stocking.

Flowers were the original gift for mothers, 

often hand-picked from the family garden, and 

they still remain the perfect offering, from 

simple bunches of daffodils to bouquets for 

every budget. Just remember to keep them 

well-watered and away from heat. Partner with 

a local florist to offer something unique to your 

store and support another local business.

Pack it in
Range a selection of gift packs across health 

and beauty, and alcohol as these are easy gifts 

for time-pressured customers. As are hampers, 

which you can make up yourself – theme them, 

for example, tea and treats, spa experience (a 

scented candle with a bath bomb or indulgent 

bath foam) or provide a selection of products 

for customers to create their own bespoke gift.

Offer a gift-wrapping service to add value to 

customers’ shopping experience. And signpost 

to your greetings cards range for the 

complete solution.

Many customers will rely on you 

for last-minute buys, so extend the 

gifting message in store and stay 

stocked up until the day itself. And 

be brave with your range 

selection and promotion for 

Mother’s Day as spring themes 

can make stock easier to derisk 

as products can also be sold for 

other spring and Easter occasions.

Click to explore Riverside 
Greetings’ range of cards

Click for the Focus 
On Confectionery 
Mini Seasons guide

Plan for Profit tip
Emphasise value: during key events, drive 
engagement with strong promotions and 
personalised, cross-category bundle offers

The complete treat
With gifting in the bag, focus your attention on 
how else to boost Mother’s Day sales. Cater to 
the day’s meal occasions to bump up basket 
spend. Fresh pastries and baked goods are ideal 
for breakfast, spotlight fresh meat and eggs for 
brunch, scones, cakes, clotted cream and a 
selection of teas and coffee for afternoon tea 
and easy solutions for dinner, such as fresh and 
frozen ready meals, sides and desserts. Create 
point of sale and eye-catching displays to 
inspire customers and make it easy for them to 
find what they need.
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